E-MAIL 
FARMING! 


Start your own e-farm from behind your 
kitchentable or anywhere in the world. 


"e-Farming Is The Most Exciting Opportunity Of The Decade. Here's 
How To Get Your Slice, Before The MASSES Catch On." Igor Kheifets 
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Alex Bergher 


HTTP: /LLOLIGKPRO.COM/E-FARMERVIDEO 
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Introduction 


Welcome to the world of e-farming! E-farming is an abbreviation for "email farming" 
and was coined by the renowned email-marketing master Igor Kheifets. E-farming 
offers you a unique opportunity to become your own boss and manage your own 
business from the comfort of your own home or anywhere in the world. 


This ebook is not a method, but rather offers the basic information and virtual elements 
to start your own online 'farm'. However, at the end of this ebook you will find a link to 
Igor's own program that will help you connect the dots and accellerate your succes 
greatly! 


You can leave your overalls and boots in the closet because this "farm" can be run from 
anywhere in the world where internet is available or from behind your own kitchen 
table. Once set up, it will not require a big time investment providing you the freedom 
to spend your time as you deem useful. 


Enjoy both reading and farming! 


Alex Bergher 
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Chapter 1: What is e-farming? 


E-farming is an online business model that is utilized by both individuals and 
companies. In this chapter, we will delve into the fundamental principles of e- 
farming and explore why it offers the potential for financial independence. 


In essence, e-farming revolves around building and maintaining your own email list 
of engaged subscribers who have signed up to receive news and offers from you. 
An email list is one of the most valuable assets for virtually any online business. By 
nurturing this list and providing valuable and actionable content, you can establish 
a strong relationship with your audience and offer products or services from which 
you earn a percentage, which is in essence (also) affiliate marketing. 


One of the key advantages of the e-farm model is its scalability. As your list grows, 
so does your potential income. You can leverage your email list to promote (digital) 
affiliate products or services, or collaborate with other businesses or individuals 
through sponsored emails and joint ventures. With careful planning and strategic 
monetization, it is possible to generate a largely passive income stream through 
e-farming. 


Of course, e-farming also comes with its challenges. Building a high-quality email 
list requires effective methods for generating visitors and leads. It is also important 
to continuously engage subscribers with valuable and helpful information. 


Creating great content is an art in itself. It involves finding a good balance between 
substance, effectiveness and attractiveness of your message and your credibility as 
a marketer. Naturally, you need to earn this reputation with your audience. It is 
therefore a good idea to avoid bombarding subscribers with sales pitches and keep 
your messages concise and to-the-point. Luckily AI can assist us with many tasks 
these days. However, human factors like humor, relatability and identifiability 
remain what motivates and triggers people. 


In the following chapters, we will explore how to set up an infrastructure for your e- 
farm, grow and manage your email list, and effectively monetise your list. 


START YOUR OWN E-FARM 


Chapter 2: Setting Up The Infrastructure For Your E-farm 


To establish a successful e-farm, you need a solid infrastructure that supports 
your activities and attracts a steady stream of subscribers. In this chapter, we will 
guide you through the essential steps for building an infrastructure for your e- 
farm. 


a. Niche Selection and Market Research: 


Choose a niche that aligns with your interests, expertise, and also market 
demand. Conduct thorough research to understand the needs, preferences, and 
pain points of your target audience. Identify market gaps that you could fill with 
your knowledge or experience and select one or more products or services that 
you can offer as a solution, or in support of a solution, from various affiliate 
networks like Clickbank, JVZoo, or Commission Junction to name just a few of the 
many available options. (Google them..) 


When choosing affiliate offers, consider factors such as the price of a product or 
service, the commission percentage you receive for each sale, the market 
performance of the product, and the level of competition you may face. It is also 
important to have some understanding of your target audience to provide 
valuable content and effectively promote the offers. 


b. Set up an Email Program that meets your needs. 


Your email program will become the beating heart of your e-farm. You can upload 
pre-written emails into the program, which will be sent automatically in a series 
after someone signs up for your list. Many, but not all programs also offer the 
feature to build landing pages and signup forms. Tips for this will also be 
provided at the end of this ebook. 


c. Establishing Your Website and Landing Pages. 


Create a professional website that serves as the center of your e-farming 
activities. Optimize your website by providing valuable content related to your 
niche. User experiences and positive feedback will increase conversions. These 
practices will also improve visibility in search engines. The optimization process 
is called Search Engine Optimization (SEO). On websites like fiverr.com or 
seoclerks.com, you can find freelancers who can optimize your website for search 
engines at an affordable fee. 
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d. Implementing Lead Generation Strategies. 


Optimize your website to collect leads (emails) by directing your visitors to an 
opt-in page that links to a landing page for your product or service. Consider 
using lead magnets to increase conversion rates. As the name implies, lead 
magnets are free incentives or offers. These can include ebooks, secure software, 
discounts, or exclusive access to a webinar. It is essential that your lead magnets 
align with the niche and interests of your target audience. 


By addressing these aspects of the infrastructure, you will lay a strong foundation 
for your e-farm. In the next chapter, we will explore effective strategies to 
manage and grow your email list by driving visitors to your website and 
generating leads (email adresses). 
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Chapter 3: Growing And Managing Your Email List 


A thriving email list is the backbone of your e-farm. In this chapter, we will delve 
into strategies and techniques to effectively manage and grow your email list, 
ensuring that you acquire and retain a responsive and engaged subscriber base. 


a. Effective techniques for building your list. 


Implement various strategies to attract new subscribers and scale up the methods 
that yield the best results. You can utilize organic methods such as guest blogging, 
or engagement on social media to drive traffic to your website and collect leads in 
your email program. Paid advertising on platforms like Google Ads or social media 
platforms can also work well. However, it's important to have a good understanding 
of these methods as they can quickly consume your budget. Additionally, you can 
leverage solo ads, which involves "renting" someone else's email list to send an 
email with your exclusive offer. At the end of this ebook you will find a list of 
effective sources of high-quality visitors that you can use at your convenience. 


b. Strategies to increase the number of subscriptions. 


Optimize your opt-in and landing pages to increase conversion rates by using 
compelling copy, appealing visual elements, and clear calls to action to encourage 
visitors to join your email list. 


c. Segmenting and managing your email subscribers: 


Segmenting your email list allows you to personalize your communication and 
deliver relevant content to specific segments of your list. Categorize subscribers 
based on similarities in for example their click- and purchase behavior resulting 
from your emails. Utilize email marketing programs that allow you to automate this 
process. Most of them do. Two tips for great programs are provided on page 10. 


d. Maintaining high email deliverability. 


To ensure that your emails reach your subscribers' inboxes and not their spam 
folders, focus on maintaining high email deliverability. Implement best practices 
such as using double opt-in (optional), regularly cleaning your list, and delivering 
high-quality content. Send messages with tips, tricks, stories, and news. Too many 
blatant or overt salespitches often end up in the spam folder. Monitor your email 
analytics provided by your email program and take action to improve deliverability 
as needed. 
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Chapter 4: Engaging Campaigns And Monetising Your List 


Engaging and fun email campaigns are the key to building a good relationship 
with your subscribers and boosting conversions. In this chapter, we will explore 
the essential elements for creating email campaigns that captivate your 
audience. 


a. Understanding the importance of email content: 


To engage and involve readers, it's important to provide them with quality 
content rather than just promoting your product or service. For example, use 
storytelling, personalize your emails, add humor, or adopt a conversational tone 
to establish a more personal connection with the reader. So far, a golden rule in 
email marketing has been that concise, scannable, and visually appealing emails 
generally lead to more reader action. 


b. Crafting compelling subject lines: 


Subject lines are the first impression for your readers. Therefore, create catchy 
subject lines that spark curiosity, offer a special benefit, or simply be humorous. 
Experiment with different techniques, such as using numbers or asking 
questions, to increase the number of opened emails. 


d. Personalization and automation techniques: 


Utilize personalization and automation to deliver tailored content and offers to 
your subscribers. Use merge tags to address subscribers by their names. These 
are placeholders that will be replaced with the recipient's name in each sent 
email. Almost every email marketing program has this feature automated. 


As already mentioned earlier, you can also segment your list to send better 
targeted emails based on factors like open rates. Particularly useful is the 
autoresponder feature, which is the essence of every email marketing program. 
Automated sending of a series of pre-written emails that will be sent to your 
subscribers at intervals after they sign up also ‘automates the nurturing and 
engagement process to a great degree. 
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e. A/B testing and optimizing your campaigns. 


Continuously test and optimize your email campaigns to improve their 
effectiveness. Experiment with different subject lines, email copy, calls to 
action and visual elements. Analyze open rates, click-through rates, and 
conversion rates to identify areas for improvement and refine your approach. 
Once you have found (or already have) your own style, maintain it in broad 
terms so that your audience gets to know you and recognises your style. 
Maintaining a good style of course doesn't mean you will have to become 
boring or predictable! 


By implementing these strategies, you can create email campaigns that 
resonate with your subscribers, deepen engagement, and drive conversions. 
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Tips To Accellerate Your Success! 


Tip1: 


Igor's Simple 3-step E-farming System (here's your homerun :) 

For those seeking fast results (also depending on your own efforts of course) and 
prefer an easy solution, you will find a truly unique, one-of-a-kind offer below. 
The program has been created by one of the smartest and most renowned email 


marketing experts, Igor Kheifets, who also coined the term ‘e-farming’. Enjoy! 


http://llclickpro.com/E-farmervideo 


Essential farming tools (Email programs with page builder) : 


http://llclickpro.com/LeadzLeap 
http://Ilclickpro.com/GetResponder 


Tip 2: Paid but relatively affordable sources for fast, high-quality, targeted 
traffic and leads to send to your website : 


https://Ilclickpro.com/UdimiAds 
https://Ilclickpro.com/xXtremeLeads 
https://IIlclickpro.com/NichetTraffic 
https://llclickpro.com/TrBlasterPro 
https://Ilclickpro.com/EZclickz 
https://Ilclickpro.com/BestQualityTraffic 
https://Ilclickpro.com/HQTrafficOne 
https://Ilclickpro.com/LeadGenSecretOne 
https://llclickpro.com/Advertyze 


https://Ilclickpro.com/MarketingBoost1 
http://Ilclickpro.com/FELeadzs 


[ If not clickable, copy and paste the links into your browser |] 
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Bonus Tip ! 


This plug-and-play method works perfectly together with your E-farm! It does not 
involve e-farming, but also builds your list that you can use with your E-farm and 
vice versa. The program is based in network marketing which had, and maybe still 
has, a bad name. However, the owner of this program took the whole concept back 
to the drawing board and came up with a program that actually does work, works 
well, and for everyone. This is a proven, highly effective- but above all very simple 
method. Once setup, this too is low maintenance. All you do is promote one link. 


https://llpgpro.com/LiveGood4All/EbookEF 


Note: you can leverage the traffic sources from Tip 2 for this as well of course! 


Congratulations on completing this e-book on e-farming! Now that you have 
learned its basics and have the necessary tools at hand, it's time to take action! 
Consider using Igor's truky awesome plug-and-play option to significantly simplify 
your efforts, accelerate your success and save (a lot of) time. The high-quality 
traffic sources on page 10 are added for your convenience to attract engaged 
visitors to your website and grow your email list. Remember that an email list is 
the most important asset for almost any type of online business, including now 
yours! 


I wish you tremendous enjoyment and success in starting your own e-farm! But 


more importantly, I wish you happiness personally. With- but without being 
dependent on - any successes as they are only temporary by nature. Best, Alex 
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